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Custom Drip Campaign ACTIONAR®

Quickly Create a Custom Email Buyer Campaign

Below are the days out and subjects of the drip campaign and various To-Dos to set in plan.

Day 1: Searching for your perfect home in _____?
Day 1: Set buyer lead up in MLS with custom search To-Do
Day 2: $6000 (or $3000) off of your home purchase guaranteed*
Day 3: Here is a popular price range for our area.
Day 7: Add price links to email To-Do
Day 7: Am I sending you the right search price range?
Day 14: Add links to Day 14 email for schools, neighborhoods, amenities, shopping To-Do 
Day 14: Do you need help deciding where to relocate?
Day 21: Want to know why I moved to ______?
Day 28: Here are some more reasons I chose _____ to live.
Day 35: Create and add neighborhood links to email To-Do
Day 35: My favorite _______ neighborhoods.
Day 42: Would you like me to video your favorites?
Day 49: I feel like I know you already.
Day 56: Our call.
Day 60: Updating info?

For template detail, see File Category Templates; 60 day buyer custom drip campaign (1).docx.
TEMPLATE DETAIL BELOW

Day 1.  Searching for Your Perfect Home in __________?



Finding a home is hard, especially one you plan to spend out the rest of your years in. That’s why we are here before, during, and after the sale for you. You don’t want to buy just any house, you want to buy the perfect house—a house you can call a home. We understand that, so to help you get started, we’re sending you a free search right here, (add in uniqueURL).
Now is the time to find your dream home. 

· Outstanding homes available - homes in _________ are priced to sell RIGHT NOW!

· Affordable interest rates - along with great prices, low rates are available to buyers RIGHT NOW!

· NOW is the time to buy in _______!  —See homes with photos.

Include Testimonial













Day 2: $6000 off of your home purchase guaranteed



Our negotiating skills will save you thousands of dollars off of your home purchase...we guarantee it!

As a member of our Customer Home Advantage™, we'll help you find the home you want to purchase and we'll negotiate on your behalf to help you purchase the home for at least $6,000 less that the listed asking price, guaranteed, or we will pay you $300 cash at the closing of the sale.

It doesn't get much easier than this, does it? You see, we're pros at helping home buyers like you find and negotiate the purchase of your homes, so we are willing to guarantee our negotiating services on the home of your dreams.

For houses priced over $500,000, we'll even double the negotiation guarantee and save you at least $12,000 off the asking price, or we'll pay you $600 cash at the closing of the sale.

To learn how you can benefit from our Customer Home Advantage™ Program and receive our $6,000 off guarantee or our $12,000 off guarantee...

Contact us today!

Day 3. Here is a popular price range for our area.   (ACTION - MLS set up)        



Here are some homes I found that I thought you might be interested in. Feel free to view these homes, then call me to set showing appointments or ask questions about for the properties you want to see!

(add in unique URL generated from website or MLS)

Include About You _________________________________________________________________




Day 7 – Am I sending you the right search price range?  (Action - Send Links to price ranges)



Previously, I sent you a link to the homes with the most popular price range in our area. Here are links to more price ranges in our area that you might be interested in viewing.

· Link 1

· Link 2

· Link 3

Day 14 - Do you need help deciding where to relocate?  



(Action - Benefits of _________ add any video, yours or YouTube)

Day 21 - Want to know why I moved to _______?


Sometimes you need a little extra help finding the perfect home. One easy way to get good advice about a new area is to ask someone who has lived there. 
Are you interested in moving to _______? Want to know why I moved here?

Day 28 - Here is some more reasons I chose _________ to live: (add any links back to agent website)


• Schools
• Neighborhood
• Amenities
• Shopping

Day 35 - My favorite _____ neighborhoods…


(Link the neighborhoods you work in and like with URLs) 





 

• Neighborhood 1
• Neighborhood 2
• Neighborhood 3

Day 42 - Would you like me to video your favorites?
Would you like to see the inside of any of these homes or neighborhoods? I can visit them for you and make a video so you can feel like you saw them yourself. It’s better than pictures; it’s putting you there! 


Day 49– I feel like I know you already.


After all this correspondence, I feel like I already know you! I’m very much looking forward to meeting you and finding out more about who you are and what you are interested in and looking for. 
Do you have any questions?



Day 56 –Our Call



Day 60 – Updating your info?
 • eNewsletter 
• Holiday Drip
• Buyer Postcard
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