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  15 Tips For a Real Estate Viral Video
1. Talk directly to your real estate customer in the video.

2. Connect emotionally in 30 seconds to 1 minute; tell a real story.

3. Shorter is better; the more engaging your video, the longer it can be.

4. Always start strong; you only have seconds, get them interested early on.

5. Tell a bunch of individual stories that stand alone—watch one or all five.

6. Remember to add searchable keywords.

7. Include long tail content of targeted real estate sentences like search topics.

8. Focus on evergreen content by leaving out dates or today’s news.

9. YouTube is the #2 search engine to market to your perfect customer.

10. Think relationships with fewer facts, save stats for email and blogs.

11. 
Remember emotional connection is the #1 priority.

12.  
Add your favorite legal music, links to your website, & phone 
numbers.

13.  
Make your real estate video easily shareable.

14.  
Hyper target market to buyers on YouTube and geographically target market to sellers.

15. 
Share real estate related videos on all topics:

· Post on your real estate neighborhood blog.

· Add to your email drip campaigns.

· Google Places, Bing, Yahoo and video directories.

· Social Media, flyers, and postcards.

· Add your YouTube channel to your website.

· Post your video on Craigslist.

· And post on your Facebook business page.

