30 Minute Buyer Appointment Dialog
Prospective Client: How much is _________ home?
Answer: That’s a great house. Let me look that up for you.

While I’m doing that do you mind if I ask you a few questions?

1. Are you working with an agent?

2. What prompted you to call?

3. What is your current housing situation? Renting/Selling

(At this point give them the price of the home.)
Question: Does that fit in your price range?
Question: Have you spoken to a lender? And do you have a loan

approval?
Statement: Here is what I recommend you to do. Let’s schedule

a time for you to come in and meet with me. This will only take

about 30 minutes. I’ll give you a packet of information outlining

the do’s and don'ts of buying a house in this market. We also

have a program that offers you $1000 in free gifts and services if

you buy a house from us.

Worst case scenario you leave with a ton of great information to

take home with you.

I have these 2 dates and times available.
Question: Which one would be better for you?

(At this point, fill out all the information needed for the new client

survey.)
WHEN WRAPPING UP THE CONVERSATION:
Question: Do you mind if I have a lender give you a call?
Question: Were there any other listings you wanted information

about?
