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Close the Listing Presentation
Trial Closing Questions
“Did you have a chance to make a copy of your house key for me?”

“As you were filling out the property disclosure last night, did you have any questions that I can answer for you before we complete the listing paperwork?”

“Would it be ok if I scheduled the photographer to photograph your home tomorrow so that we can have it ready for the new, upcoming homes magazine issue?”

“Are there any rooms or anything specific that you do NOT want to appear in our marketing?”
These are all examples of trial-closes and depending on my first question and how they answer it, I may not have to ask anything else. If when I walk into the home for the first time and the owner has the keys on the key tag and the property disclosure filled out and laying on the dining room table, I generally don’t have to ask many questions.
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