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INNOVATIVE REAL ESTATE TRAINING & COACHING

Farming for Email Addresses

Greg's Real Estate Team closed 1080 sales in one year.

He calls neighborhoods every day as part of his business

You know, I appreciate the conversion and your willingness to open
up in this conversation.

A lot of the owners, other owners, in your community have requested
have that I keep them up to date as to what’s going on in the
community and in the local market.

What’s your email? I want to make sure you get the same information.
I want to keep you up to date.

Let me send you some contact information and I will send you some
additional information that you might find helpful. What’s your
email?

A lot of people in your area have asked that I keep them up to speed
as to what’s happening in your market. What’s your best email?

Every time they fill out a contact form they circle tags, buyer, lake, etc.
“Asking for email is common”. - Greg Harrelson

Top Pro Training, LLC — Source Free 1 hour YouTube Video Reel Geeks



