The 3 Most Important Reasons Listings Don’t Sell

When a listing expires it is very frustrating to the homeowner, and many feel frustrated because they aren’t sure exactly what went wrong due to poor agent communication.  The three reasons below are the most common and are important to consider as you look at your options.

Was your home priced right?

If your home isn’t priced ahead of the market, it will likely sit on the market.  Pricing a home takes a lot of expertise and research and is the number one most important factor in getting showings.  Hiring an agent with experience selling homes in the same market will give you an upper hand on how to price the home right.  

Most buyers work with real estate agents to guide them through the process of buying a home.  If your home is overpriced, their agent isn’t likely to guide them to your home.

Was your home properly marketed?

According to the National Association of Realtors®, over 90% of all buyers begin their property search on line. Online exposure is important.  When and IF people find your home on-line, what do they see?  A photo is worth a thousand words and if your property didn’t have good photos,  it isn’t going to get nearly the number of showings it would if the photos are good quality and there are several.  According to Realogy, the magic number is to have a minimum of six.

Having a combination of marketing above and beyond putting your property on the Multiple Listing Service has a big impact on results.  It’s a good idea to find out what a new agent will do differently than the previous one did to promote your property and increase showings.  

Showings = Potential Buyers

It’s a rare occasion for someone to buy a home sight unseen.

What about curb appeal?

The condition of the home is just as important as anything else.  First buyers have to want to come see the property, but then they have to want to come in.  If your home lacks curb appeal, many people may just be driving by.  The home’s curb appeal must invite them in and the inside of the home, must invite them to stay.  

Properties that are cluttered, have pet odors or are in poor shape will not be nearly as inviting as a home that is clutter free, smells warm and wonderful and is nicely decorated in neutral colors.  When it comes to clutter, homes with more “stuff” look smaller.  It may be a good idea to either rent a storage unit or store anything considered clutter in the garage.  The effort spent on getting clutter out of site could mean the difference between getting your home sold or not.  Remember that while it may not be clutter to you, your mementos and decorations could be seen as clutter to the person viewing your home.

Please contact me to discuss how my pricing expertise, marketing strategies and home staging suggestions can help get your home sold.
