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Top 17 Reasons to Call Buyers
Here are 17 Reasons to Call, Text, Email, or Direct Message a Buyer.
1. There was a huge price reduction today.

2. I have a new home in that area that isn’t on the market. 
3. A contingent home just came back on MLS for sale.
4. There are 2 hot properties about to hit the market. 

5. Changes with one of the homes you were looking at. 

6. Looks like I have the deal you were looking for. 

7. Just signed a listing—hasn’t hit the market. 

8. Brand new listing to see before anyone puts an offer on it. 

9. Home isn’t on the market…maybe a couple others. 
10. We just sold ____ homes in _______.
11. Your Buyer Appointment Sheet questions.
12. Your Dream Home just came up on the market.
13. After 10 Days—Sorry I couldn’t reach you.

14. I did some research for you.

15. QRM and PMI Changes.
16. I just previewed a home you would love.

17. First time open house this weekend.
