Appreciation/Referral
(Date)

(Name)

(Street Address)

(City, State, Zip)

Dear          :
                     [“The dialogue between a client and architect is 

                      about as intimate as any conversation you can 

                      have, because when you’re talking about building 

                      a house, you’re talking about dreams.”]

                                                                          Robert A. M. Stern, 

                                                                          New York Times, 1985

My challenge as a professional REALTOR is to discover the “dreams” of each buyer and then help make them a reality. But first I need to find those buyers and sellers, and there is where you could help me. If you have any friends, relatives, or business associates who are considering moving, I would appreciate if you would pass my name on to them and/or let me know so I can contact them directly.

Thank you for the referrals and your continued trust. 

Sincerely,

Your REALTOR®
PS Add your offer & several ways to get it: call, text, email, etc.
