Tips On Classified Advertising
The Facts On Classified Advertising
It is important to understand how classified advertising really assists in the sale of real estate.  The chances are 100 (or more) to 1 that a potential purchaser will actually purchase a specific home they see advertised.  With those kinds of odds you might wonder … “why we spend money on classified advertising at all?”  We do because if an ad is well written it will make the phone ring, and we know the caller is interested in purchasing a home and needs our help.  From this point it is the expertise of the sales person who obtains an appointment for an interview wherein the qualifications, needs and desires of the potential purchasers are discovered.  So, you can see, it is not the ad but the salesperson that makes I all work!

We also are aware that there are specific styles of homes or specific features which generate more ad calls.  It is those homes and/or features which we advertise most frequently.  Obviously the more calls we can generate, the more opportunities the salespeople have to make appointments and ultimately sell a home.

It is for these reasons that we advertise some homes more than others.  However, it should be clear once you understand this information that our philosophy best serves all our clients.
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