	Day
	Activity
	
	

	1
	Call 
	
	

	
	Call – Leave MESSAGE
	NA – Send Email
	

	3
	Call – NO ANSWER
	NA – QUALIFY EMAIL DRIP
	6  Emails Over 6 Weeks 

Follow/Up CALLS every 7 days

	7
	CALL-No Answer
	Leave MESSAGE
	Add Next Call date in 1 week (x6)

	3
	Call – ANSWERS
	ASK Qualifying Questions Script 


	-Make Notes

-Send Personal Thank You Email 



	
	
	BOMBBOMB Video
	

	*
	GET ADDRESS
	ADD TO Top Producer
	Send Buyer Book or Seller Book

	
	MOTIVATION and TIMING

	
	
	
	

	3/45
	WARM 4-6 MOS
	Call Every 30 days
	

	
	
	Add WARM DRIP 
	Goes out every 14 days

	
	
	BOMBBOMB Video
	

	
	COOL 6-12 MOS
	Call Every 60 days
	

	
	
	Add COOL DRIP
	Goes out once per 30 days

	
	
	BOMBBOMB Video
	

	
	HOT 0-4 MOS
	Give to BUYER AGENT
	Close for Appt 

	
	
	
	Transfer to Buyers Agent with Notes

	
	
	
	

	60
	STILL NO ANSWER
	Call Every 30 Days
	

	
	
	Add LONG QUALIFY DRIP
	

	
	
	
	

	13 MOS
	ARCHIVE
	If still coming into site 

CALL every 30 days
	LONG DRIP
Repeat

	
	
	If NOT coming into the site

CALL Every 3 mos.

	LONG DRIP
Will run for 1 year.

Must make note when it ends 

Repeat


